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Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE & the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

* Lease payment examples based on GM Employee Discount price plus tax, title, plate and first month payment (except Cruze) due at sign-
ing with all rebates including owner loyalty and $1000 employee voucher assigned to dealer. Lessee responsible for excess ware an tear
as well as exceeding contracted milage. Security deposit may be required by lender. Due to advertising deadlines, price subject to change.

2014CRUZELT
$153*

36MONTH • 10K LEASE
$0 DOWN

FIRST PAYMENTWAIVED

2014MALIBULS

$186*

36MONTH • 10K LEASE
$0 DOWN

2014EQUINOXLS

$204*

36MONTH • 10K LEASE
$0 DOWN

$500 AUTO SHOW BONUS
$1,000 GM MANAGEMENT VOUCHER

PULL AHEAD PROGRAM JUST ANNOUNCED
• • • • • • • CALL DEALER FOR DETAILS • • • • • • •

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

SSHHOOPPPPIINNGG
FFOORR AA NNEEWW CCAARR OORR TTRRUUCCKK,,

PPLLEEAASSEE
GGIIVVEE BBRRUUCCEE AA CCAALLLL
AANNDD SSEEEE HHOOWW IITT FFEEEELLSS
TTOO BBUUYY OORR LLEEAASSEE
FFRROOMM SSOOMMEEOONNEE WWIITTHH

4400++ YYEEAARRSS
IINN TTHHEE BBUUSSIINNEESSSS..

AALLWWAAYYSS
TTHHEE LLOOWWEESSTT PPRRIICCEE..
PPLLEEAASSEE CCAALLLL FFOORR NNEEWW LLEEAASSEE
PPRROOGGRRAAMMSS AANNDD RREEBBAATTEESS..

‘14 CHEVROLET CRUZE 1LT
Automatic

Lease for 36 months

All payments are plus, title, sales tax, dealer doc fee and lisc. fees. 
No first payment No security deposit.  

Must have GMS discount plan, and must qualitfy for GM loyalty

$174*mo

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without
notice. GM Employee discount required except where noted . GM Loyalty is included on all lease payments. All leases are 10,000miles per year
+ 1st payment, tax, title and plate fee due at signing unless otherwise noted. Offers expire 1-31-14.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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18 MILE RD.

SINCE
1989

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

Power Locks/Windows/Mirrors • Cruise
Tilt • Aluminum Wheels • OnStar

XM Radio & More…

36 Month Lease/10,000 Miles

Stk.#42028

2014 EQUINOXLS

$224*+Tax with$0 Down
No Security Deposit Required

Stk.#42361

2014 CRUZE 1LT

Stk.#42190

2014 IMPALA LS

NO SECURITY
DEPOSIT
REQUIRED

NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

1.4L Turbo • Aluminum Wheels
Power Locks/Windows/Mirrors • Cruise • Tilt

OnStar • XM Radio & More…

36 Month Lease/10,000 Miles

$184*+Tax with$0 Down
No Security Deposit Required

Power Locks/Windows/Mirrors
Cruise • Tilt • Power Driver Seat & More…

36 Month Lease/10,000 Miles

$278*+Tax with$0 Down
No Security Deposit Required

586-274-0396

Bring in theNewYear in a
NEWCHEVROLET

from

buff whelan
chevrolet

By DAVID RUNK
Associated Press

DETROIT (AP) – People still
want to have fun when they
drive.
That’s the message from au-

tomakers unveiling a bevy of per-
formance cars in Detroit this
week, such as the Corvette Z06, a
trio of BMWs and the Mercedes-
Benz GLA45 AMG small SUV. De-
spite the industry’s attention to
fuel economy, these cars primari-
ly want to make sure you enjoy
the ride.
A recovery in discretionary in-

come is giving consumers reason
to spend more on cars. And, de-
spite occasional spikes, gas
prices have leveled off for the
past three years, a level more
and more drivers have grown ac-
customed to.
“Now we have the opportunity

that people are going to buy the
cars they really desire, that they
really want,” said Jake Fisher,
Consumer Reports’ automotive
testing director, on the sidelines
of the North American Interna-
tional Auto Show.
Fuel efficiency and price are

major factors in car-buying deci-
sions, but the improving econo-
my is reinvigorating the market
for high-powered cars.
And it makes for some striking

juxtapositions at the auto show,
such as an all-electric version of
Volkswagen’s compact VW Golf
sharing the stage with the Golf R,
which features a 290 horsepower,
2.0-liter turbocharged engine.
“They’re putting in the power,”

Fisher said. “It’s not just the cars
that people need.”
A common theme among the

performance cars shown in De-
troit, though, is that power does-
n’t have to mean pain at the gas

pump. Even in its performance
incarnation, VW estimates the
Golf R’s highway fuel economy
around 31 mpg with the six-
speed manual transmission, up
from 27 mpg. Still, that tiny Golf R
propels a driver from zero to 60
mph in 4.9 seconds.
“The performance vehicles of

today aren’t your big, V8 gas guz-
zlers of the past,” said Joe Hin-
richs, Ford’s head of the Americ-
as. He notes the interest in per-
formance goes beyond tradition-
al sports cars. Ford sells per-
formance derivatives of the Fies-
ta subcompact and Focus small
car.
Ford’s iconic performance car,

the Mustang, is at the show. The
newest version was revealed at a
series of events last month. Mus-
tang buyers will have three en-
gines to choose from, including a
5.0-liter V8, with 420 horsepower,
as well as some more fuel-effi-
cient options.
Past shows have been no

stranger to performance intro-
ductions, both production cars
and concept vehicles. Just last
year in Detroit, Chevrolet took
the wraps off its next-generation
Corvette Stingray – last week the
car was honored as North Ameri-
can Car of the Year. The win was
followed by Chevrolet unveiling a
hot new edition of the Stingray,
called the Z06, with a staggering
625 horsepower.
Aaron Bragman, the Detroit bu-

reau chief for the website
cars.com, said the new Corvette
is an “extraordinary performance
value,” much like the current ver-
sion.
No prices were released for the

Z06, but the previous version
sold starting around $75,600
while a Porsche 911 or Dodge
Viper starts around $100,000.

And such cars help build interest
among younger drivers, he said.
“Not everybody wants a family

sedan,” Bragman said.
Even mainstream cars have

performance versions that are
selling well. Chrysler, for in-
stance, is coming out with a high-
speed version of its new 200 mid-
size sedan.
And companies known more

for affordable offerings, such as
Kia, or more conservative de-
signs, such as Toyota, have
joined in the performance fray.
Toyota’s FT-1 concept sports

car emphasizes power and style.
The Japanese automaker said the
FT-1 foreshadows how it will de-
sign cars in the future.
And Lexus, Toyota’s luxury

brand, has its new Lexus RC F
coupe, billed as its most power-
ful V8 performance car at more
than 450 horsepower.
Kia showed a concept GT4

Stinger sports car with a focus so
big on performance – packing
315 horsepower – that it was
conceived without an audio sys-
tem, with the idea that the
sounds from under the hood and
exhaust will be enough for the
driver.
And Acura, Honda’s luxury

brand, unveiled a prototype of
the performance-focused TLX
that will appear in a production
version around mid-year.
“In the car category, perform-

ance is often misinterpreted as
mindless pedal to the metal
testosterone,” said Mike Accavit-
ti, senior vice president, Ameri-
can Honda Motor.
“In reality, outstanding per-

formance becomes possible
when . . . technology enables you
to experience the physical sensa-
tion of being in total control of
exhilarating performance.”

Improving Economy Heightens Car Buyers’
Desires for Hot Performance Vehicles


