
Verano sedan and the Encore
small crossover.
Combined sales of GM’s mini,

small and compact cars in-
creased by 10 percent, bolstered
by best-ever sales of the Chevro-
let Sonic and Cruze, and a re-
markable year for the new
Chevrolet Spark, which saw more
than 34,000 deliveries.
Crossover deliveries were

strong all year long, increasing
by 14 percent. New products like
the Buick Encore drove the
growth along with stalwarts like
the Chevrolet Equinox and GMC
Terrain, which had their best
sales years ever. The GMC Aca-
dia and Buick Enclave also had
their best years ever.
Sales in the fourth quarter in-

creased 6 percent and Decem-
ber’s volume was the highest
since August.
“December started a little slow

but sales were stronger later in
the month, especially in the week
between Christmas and New
Year’s,” McNeil said.
“We didn’t make any big

changes to our ‘go-to-market’
strategy during the month, which
is to offer competitive incentives
and market aggressively, and we
are carrying good momentum
heading into January.”
Chrysler reported U.S. Decem-

ber sales of 161,007 units, a 6 per-
cent increase from December
2012 and the group’s best De-
cember sales since 2007.
The Jeep and Ram Truck

brands each posted double-digit
percentage sales gains in Decem-
ber compared with the same
month a year ago. The Jeep
brand’s 34 percent increase was
the largest sales gain of any
Chrysler brand in December. Fiat
brand sales were up 1 percent.
“Chrysler Group ended the

year with a 6 percent sales gain

in December and our 45th con-
secutive month of year-over-year
sales gains,” said Reid Bigland,
head of U.S. Sales.
“Our Jeep and Ram Truck

brands had a strong finish led by
the all-new 2014 Jeep Cherokee
and the Ram pickup truck, Motor
Trend’s 2014 Truck of the Year.
Sales of the new Cherokee
topped 15,000 units in December
as our newest SUV continues its
solid sales performance out of
the gate.”
In its second full month of

sales, the new Cherokee mid-size
SUV recorded sales of 15,038
units, surpassing sales of the
Jeep Wrangler.
The Jeep brand recorded its

best December sales ever. In ad-
dition, the Wrangler and Jeep Pa-
triot each recorded their best De-
cember sales ever.
Full-year Chrysler Group sales

were up 9 percent in 2013, com-
pared with sales during 2012. It
was the fourth consecutive year
of Chrysler sales growth. The
Ram Truck brand, with its 22 per-
cent increase in 2013, had the
largest full-year sales gain of any
Chrysler Group brand.
Chrysler Group realized sales

growth in both its car and truck
segments during the year.
Chrysler Group car sales in the
U.S. were up 11 percent in 2013,
while truck sales were up 8 per-
cent. The Jeep brand set a global
sales record in 2013.
Ford reported 2013 U.S. sales

of 2,493,918 vehicles. For Decem-
ber, total sales were 218,058 vehi-
cles, up 2 percent.
Ford brand U.S. retail sales are

up 14 percent for the year. Over-
all, the Ford brand closed out
2013 with 2,412,224 vehicles sold.
Lincoln sales totaled 81,694.
Ford produced double-digit an-

nual retail gains across its lineup
– cars up 12 percent, utilities up
13 percent, and trucks up 17 per-

cent – with higher average trans-
action prices.
Retail sales gains for the Ford

brand are strongest in the West,
where sales are up 21 percent,
and the Southeast, with sales up
17 percent for the year.
December sales of 74,592 Ford

F-Series vehicles extend to eight
the truck’s string of selling more
than 60,000 units a month. Sales
of 763,402 F-Series vehicles in
2013 represent the truck’s high-
est level since 2006. F-Series re-
mains America’s best-selling
truck for 37 straight years and
the country’s best-selling vehicle
for 32 consecutive years.
“December was a strong close

to an even better year for Ford
Motor Company,” said John Fe-
lice, Ford vice president, U.S.
Marketing, Sales and Service.
“We saw strong growth across
the entire Ford lineup and made
significant gains in the import-
dominated coastal markets.
“Strong demand for our new

cars, utilities, hybrids and trucks
provided Ford with the largest
share point gain of any full-line
automaker in 2013.”
Ford Fusion’s December per-

formance is up 27 percent with
24,408 sales, setting a record for
the month. Fusion sales of
295,280 vehicles in 2013 repre-
sent a 22 percent increase, set-
ting an annual record.
Fusion continues to be a signif-

icant driver to the automaker’s
growth in the U.S. Western and
Southeastern regions, where re-
tail sales are up 61 percent and
29 percent, respectively, in 2013.
Ford Fiesta sales of 71,073 vehi-
cles for the year also mark a
record – up 25 percent over 2012.
Ford Escape sales are up 22

percent for the month, with
24,462 vehicles sold. For the
year, Escape sales of 295,993 ve-
hicles represent a 13 percent
gain, setting an annual record.
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Picture may not represent actual sale vehicle. All applicable rebates including lease loyalty or lease conquest in the same household have been deducted from Sale Price/Payment and are subject to
change by the manufacturer without notice. All leases 10,000 miles per year. All Sale Prices/Payments are plus title, tax and plate fees. GM Employee discount is required except where noted. $2000
Trade-In guarantee is for 2000 or newer vehicles in drivable condition. No branded titles. Certain restrictions may apply, see dealer for details. Sale ends 1/31/2014.

2014MALIBU
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• LS Equipment Package! • 2.5L DOHC VVT Engine!
• Automatic Transmission! • Power Locks/Windows!
• Cruise Control/Tilt Wheel! • AM/FM Radio w/CD!

• Remote Keyless Entry! • Aluminum Wheels!
• Rear Window Defogger!

• 36 MPG on the Highway!
Stk. #E14834

MSRP $23,025
NO SECURITY DEPOSIT!

2014CRUZE
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!
• LT Equipment Package! •ECOTEC 1.4L "Turbo" Engine!

• Automatic Transmissionl • Power LockslWindows!
• AM/FM/XM Radio w/CD!
• Remote Keyless Entry!

• 35 MPG on the Highway!
Stk. #E16111

MSRP$20,795
NO 1ST PAYMENT

OR SECURITY DEPOSIT!

2014EQUINOX
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• LS Equipment Package! • 2.4L DOHC Engine!
• Automatic Transmission! • Power Locks/Windows!
• AM/FM/XM Radio w/CD! • Remote Keyless Entry!

• Aluminum Wheels!
• 32 MPG on the Highway!

Stk. #E16090
MSRP $25,315

NO SECURITY DEPOSIT!

Current GM Owners/Lessees Get Up to $2,000 in Loyalty Bonus Cash!

We’ll Give You $1000 OVER Kelley Blue Book for Your Trade-In!

2014TRAVERSE
• 2 Yr/24,000 Scheduled Maintenance INCLUDED!

• LS Equipment Package! • 3.6L SIDI V6 Engine!
• Automatic Transmission! • Power Locks/Windows!

• AM/FM/XM Radio w/CD!
• Remote Keyless Entry!
• Bluetooth for Phone!

• 24 MPG on the Highway!
Stk. #E16202
MSRP $31,670

NO SECURITY DEPOSIT!

Redeem Your
GM Card
Earnings

AND
Bonus Off

of These Prices!

Starting At

$17,874
Lease For Only
$179

Just$179Down

Starting At

$18,735
Lease For Only
$209

Just$209Down

Starting At

$22,308
Lease For Only
$229

Just$229Down

Starting At

$27,905
Lease For Only
$259

Just$259Down

Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

*Lease payment examples based on GM Employee Discount price plus tax, title, plate and first month payment (except Cruze) due
at signing, with all rebates including owner loyalty offer assigned to dealer. Lessee responsible for excess ware and tear as well as
exceeding contracted milage. Security deposit may be required by lender. Due to advertising deadlines, price subject to change.

2014 CRUZE LT

$158*

36MONTH • 10K LEASE
$999 DOWN

FIRST PAYMENTWAIVED!

2014 TRAVERSE LS

$239*

36MONTH • 10K LEASE
$999 DOWN

2014 IMPALA LS

$229*

36MONTH • 10K LEASE
$999 DOWN

Sales of Trucks Made Them King of the Road


