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Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

Make us your Michigan P.E.P. Car Connection

All lease examples at GMS pricing plus tax, title, doc fee and first month payment (except where noted) due at signing with all rebates
incuding "lease loyalty" private offer assigned to dealer. Lessee responsible for excess ware and tear as well as exceeded contracted
mileage. Security deposit may be required by lender. Due to advertising deadlines, prices subject to change.

2013 MALIBU LS

$170*

36MONTH • 10K LEASE
$999 DOWN

FIRST PAYMENTWAIVED

2014 CRUZE LS

$122*

$999 DOWN
FIRST PAYMENTWAIVED

2014 SILVERADO 2WD WT

$215*

$999 DOWN

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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*See dealer for details. All Rebates/Incentives have been deducted from sale price/payment and are subject to change by manufacturer without
notice. GM employee discount required except where noted . Lease Loyalty is included on all lease payments.All leases are 10,000 miles per year
+ 1st payment, tax, title and plate fee due at signing unless otherwise noted. Offers expire 10-31-13.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm
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METRO PKWY.

18 MILE RD.

SINCE
1989

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺

Power Locks/Windows/Mirrors • Cruise
Tilt • Aluminum Wheels • OnStar

XM Radio & More…
36 Month Lease/10,000 Miles

Stk.#40400

2014 EQUINOXLS

586-274-0396
$218*+Tax with$0 Down

No Security Deposit Required

1.4L Turbo • Aluminum Wheels
Power Locks/Windows/Mirrors • Cruise • Tilt

OnStar • XM Radio & More…
36 Month Lease/10,000 Miles

Stk.#40271

2014 CRUZE 1LT

$155*+Tax with$0 Down
No First Payment or Security Deposit Required

Power Locks/Windows/Mirrors
Cruise • Tilt • Power Driver Seat & More…
36 Month Lease/10,000 Miles

Stk.#40516

2014 IMPALA LS

$226*+Tax with$0 Down
No Security Deposit Required

NO SECURITY
DEPOSIT
REQUIRED

NO FIRST
PAYMENT

OR SECURITY
DEPOSIT
REQUIRED

NO SECURITY
DEPOSIT
REQUIRED

No Tricks
Only Treats

at

buff whelan
chevrolet

Nine Japan-based companies
and two executives have agreed
to plead guilty and pay a total of
more than $740 million in crimi-
nal fines.

Guilty pleas were entered for
their roles in separate conspira-
cies to fix the prices of more than
30 different products sold to U.S.
car manufacturers and installed
in cars sold in the United States
and elsewhere.

In making the recent announce-
ment, the Department of Justice
stated that price-fixed automobile
parts were sold to Chrysler, Ford
and General Motors, as well as to
the U.S. subsidiaries of Honda,
Mazda, Mitsubishi, Nissan, Toyota
and Fuji Heavy Industries – more
commonly known by its brand
name, Subaru.

“These international price-fix-
ing conspiracies affected more
than $5 billion in automobile
parts sold to U.S. car manufactur-
ers, and more than 25 million
cars purchased by American con-
sumers were affected by the ille-
gal conduct,” said Attorney Gen-
eral Eric Holder.

“The Department of Justice will
continue to crack down on cartel
behavior that causes American
consumers and businesses to pay
higher prices for the products
and services they rely upon in
their everyday lives.”

“Some of the price-fixing con-
spiracies lasted for a decade or
longer, and many car models
were fitted with multiple parts
that were fixed by the auto parts
suppliers,” said Scott D. Ham-
mond, deputy assistant attorney
general of the Antitrust Division’s
criminal enforcement program.

“The Antitrust Division has
worked hand-in-hand with its in-
ternational competition col-
leagues who have provided in-
valuable assistance to the Justice
Department in breaking up these
worldwide price-fixing cartels.”

“These charges should send a
message to companies who be-
lieve they don’t need to follow
the rules,” said Ronald Hosko, as-
sistant director of the FBI’s Crimi-
nal Division. “If you violate the
laws of this country, the FBI will
investigate and put a stop to the
threat you pose to our commer-
cial system. The integrity of our

markets is a part of the founda-
tion of a free society.”

Including those recently an-
nounced, 20 companies and 21
executives have been charged in
the Antitrust Division’s ongoing in-
vestigation into price fixing and bid
rigging in the auto parts industry.

According to the Justice De-
partment’s public statement, all
20 companies have either plead-
ed guilty or have agreed to plead
guilty and have agreed to pay
more than $1.6 billion in criminal
fines.

Seventeen of the 21 executives
have been sentenced to serve
time in U.S. prisons or have en-
tered into plea agreements calling
for significant prison sentences.

Each of the companies and ex-
ecutives charged, the Justice De-
partment reported, has agreed to
cooperate with its ongoing an-
titrust investigation.

The plea agreements are sub-
ject to court approval. The com-
panies’ and executives’ agreed-
upon fines and sentences are:

• Hitachi Automotive Systems
Ltd. to pay a $195 million crimi-
nal fine;

• Jtekt Corporation to pay a
$103.27 million criminal fine;

• Mitsuba Corporation to pay
a $135 million criminal fine;

• Mitsubishi Electric Corpora-
tion (MELCO) to pay a $190 mil-
lion criminal fine;

• Mitsubishi Heavy Industries
Ltd. to pay a $14.5 million crimi-
nal fine;

• NSK Ltd. to pay a $68.2 mil-
lion criminal fine;

• T.RAD Co. Ltd. to pay a
$13.75 million criminal fine;

• Valeo Japan Co. Ltd. to pay a
$13.6 million criminal fine;

• Yamashita Rubber Co. Ltd.
to pay an $11 million criminal
fine;

• Tetsuya Kunida, a Japanese
citizen and former executive of a
U.S. subsidiary of a Japan-based
automotive anti-vibration rubber
products supplier, to serve 12
months and one day in a U.S.
prison, and to pay a $20,000
criminal fine; and

• Gary Walker, a U.S. citizen
and former executive of a U.S.
subsidiary of Takata to serve 14
months in a U.S. prison, and to
pay a $20,000 criminal fine.

The Justice Department report-
ed that, generally, the companies,
executives and co-conspirators
engaged in the various price-fixing
schemes by attending meetings
and communicating by telephone
in the United States and Japan to
reach collusive agreements to rig
bids, set prices and allocated the
supply of auto parts sold to the car
manufacturers.

They took measures to keep
their conduct secret by using
code names and meeting in re-
mote locations. Those charged
also had further communications
to monitor and enforce the collu-
sive agreements.

The multiple conspiracies also
harmed U.S. automobile plants in 14
states: Alabama, California, Georgia,
Illinois, Indiana, Kansas, Kentucky,
Michigan, Mississippi, Missouri,
Ohio, Tennessee, Texas and Wis-
consin, the department said.

The DOJ has coordinated its
investigation with the Japanese
Fair Trade Commission, the Euro-
pean Commission, Canadian
Competition Bureau, Korean Fair
Trade Commission, Mexican Fed-
eral Economic Competition Com-
mission, and Australian Competi-
tion and Consumer Commission.

Japan Auto Supplier Execs Fined Millions, Sent to Prison

In its 17th consecutive quarter
of profitability, Ford Motor Co. re-
ported a record third-quarter pre-
tax profit of $2.6 billion.

Ford also reported third-quar-
ter earnings of 45 cents a share,
an improvement of 5 cents a
share compared with a year ago.

Ford sources say they expect
the year’s total company pre-tax
profit to be higher than 2012, and
its automotive operating margin
to be higher than last year, rather
than earlier forecasts of “about
equal.”

The Dearborn automaker’s
third-quarter net income of $1.3
billion, or 31 cents a share, is
down $359 million, or 10 cents a
share, from last year. The reduc-
tion is due to pre-tax special item

charges, including $250 million
for separation-related actions pri-
marily in Europe and $145 million
associated with Ford’s U.S.
salaried retiree voluntary lump
sum payout program.

Ford also achieved a first-nine-
months’ pre-tax profit of $7.3 bil-
lion, an improvement of $1 billion
compared with a year ago. Its first
nine months’ net income was $4.1
billion.

In addition, Ford established a
record third-quarter pre-tax profit
for its automotive sector with
continued strong results in North
America and a combined profit
for regions outside North Ameri-
ca for the first time since the sec-
ond quarter of 2011.

The automaker also reported a

record third-quarter profit for
Asia Pacific Africa, a profit in
South America and a loss in Eu-
rope, although that area im-
proved substantially from the sec-
ond quarter and from a year ago.

Record third-quarter automo-
tive operating-related cash flow
was $1.6 billion, the 14th consecu-
tive quarter of positive operating-
related cash flow.

Ford’s $2.6B Pre-Tax Profit a 3Q Record

“... price fixing
conspiracies af-
fected more than
$5 billion in auto-
mobile parts sold
to U.S. car manu-

facturers...”
– Eric Holder

Lear Corporation reported
sales of $3.9 billion, up 11 per-
cent, in the third quarter.

Other third-quarter financial
highlights for Lear:

• Net income of $113 million;
• Core operating earnings

reached $207 million, up 15 per-
cent;

• Adjusted earnings per share
were $1.45, up 12 percent;

• Free cash flow was $61 mil-
lion;

The auto supplier now has an
increased full-year outlook for
sales, earnings and free cash
flow.

In the third quarter, global ve-
hicle production increased 4 per-
cent from a year ago, reflecting
production increases in all of the
major automotive markets in the
world.

Production was up 8 percent
in China, 6 percent in North
America and 2 percent in Europe
and Africa.

“I’m pleased with our solid fi-
nancial results in the third quar-
ter,” said Matt Simoncini, Lear’s
president and CEO. “Our sales
are increasing faster than the
overall industry, and the invest-
ments we have made in the busi-
ness have improved our compet-
itive position and are driving
profitable growth.”

This compares with sales of
$3.5 billion, core operating earn-
ings of $179 million, net income
of $121 million and adjusted
earnings per share of $1.29 in the
third quarter of 2012.

In the seating segment, sales
were up 9 percent to $2.9 billion,
reflecting the addition of new
business and higher production
on key platforms.

Adjusted segment earnings
were $155 million or 5.4% of
sales.

Lear Earnings,
Sales Increase
In Third Quarter


