
This is one of a series of columns
to appear in the newspaper peri-
odically. The author, Dewey Ketner,
is a recognized expert on the sub-
ject of drag racing.

With the final NHRA drag race
at Pomona, Calif., in November
2012 and the first of the 2013 sea-
son not until mid-February, drag
racers, crews and owners can
take those three months off for
down time, rest and relaxation,
right? Wrong!
There is a ton of work to be

done before the first race of the
season, a real laundry list of
“gotta-dos,” maybe a new frame
or two, replenish the supply of
complete engines, short block as-
semblies, cylinder heads, clutch-
es, tires and hundreds of miscel-
laneous parts.
It’s a restocking of all the

goodies needed when on the
road – their trucks could produce
a complete car out of the con-
tents. When you have only 75
minutes between runs to rebuild
the engine and whatever else
needs repair or replacement, you
better be able to reach in that
trailer and put your hand on the
part needed. There is a place for
every part and it better be there.
To complete the rebuild of a

car, it has to be tested. The en-
gine can be started and run on
stands but the real test is getting
this complex machine down the
strip.
The crew of each drag machine

is a group trained to do a specific
job. They do their work with the
touch of a doctor doing surgery.
This 2013 drag race season

starts off with all the speed and
excitement you can handle. Dur-
ing qualifications, the top 16 fuel
dragsters averaged 318.375 un-

der four seconds. During elimina-
tions, as expected, Tony Schu-
macher was one of the top cars
to beat. He averaged 324.23 mph
and 3.7 ET, only to lose to Shawn
Langdon at 322.27 mph and 3.7
ET. But Shawn put a hole shot on
him of .011 reaction time to
Tony’s .042. With only two runs
where a car lost traction, every
run was nose-to-nose with a dif-
ference in the lights of two to
four feet.
However, there was a huge ex-

plosion on the car of Antron
Brown at 308 mph at approxi-
mately the 800-foot mark, send-
ing the car afire to the left lane,
into the retaining wall, then
across the strip to the right re-
taining wall, sliding down the
wall.
Somewhere along this blazing

mass, the engine and rear assem-
bly came off. Watching the re-
maining section with the roll cage
and front end slam the wall, you
could only pray for the safety of
Brown. Would you believe he
walked away? That says a lot for
the safe construction of the dri-
ver’s cage. Ten minutes later, he
was walking around and being in-
terviewed. SAFETY FIRST AL-
WAYS!
Antron Brown was the top

eliminator for the year 2012 and
is the first African American to
win top fuel. We’ll see a lot more
of him.
The Funny Cars were red-hot

coming in at 300-plus mph and
under 4.1 seconds. Again this
class, like the fuel dragsters,
were wheel-to-wheel 12 out of 15
races.
When you watch these Funny

Cars, which run the same engine
the fuel dragsters do, you know
these drivers have their hands
full. The shorter-wheelbase cars
tend to “frog” out of position so
fast, the drivers have to have a
quick reaction to correct these
wild stallions.
Courtney Force has a real good

touch with her car, running
312.64 mph to 316.97 mph with
ETs of 4.070 to 4.066, winning her
class with a 317.12 mph 4.025 ET
with a reaction time of .071. This
kind of racing is what makes this
sport so exciting – wheel-to-
wheel at 300-plus mph. Almost
photo finish results.
The other John Force daughter,

Brittany Force, is in the top 20 of

the top fuel class with 31 points.
Shawn Langdon is first with 116
and Tony Schumacher is second
with 106 points.
Courtney Force is in first place

in the Funny Car class with 124
points and Ron Capps is second
with 94 points.

NEWS FLASH –
Onondaga Dragway, located

between Jackson and Lansing
may be opening this summer.
One more trip through the plan-
ning commission at Onondaga
Township should produce a per-
mit to operate.
Plans are not yet completed

but it will run a 1/8-mile as cur-
rently planned.
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Picture may not represent actual sale vehicle. All rebates/incentives including current lease bonus cash (GM and non-GM) in household have been deducted from Sale Price/Payment and are subject to
change by the manufacturer without notice. GM Employee Discount is required except where noted. Prices/Payments are plus tax, title and plates. All leases 24 months/10,000 miles per year (Equinox/36
months) with $1499 down (unless otherwise noted), First payment, title, tax and plate fees are due at lease signing. First payment wavier is available on Cruze, Equinox, Malibu Certain Restrictions apply, see
dealer for details. Sale ends 3/04/2013 @ 9:00PM.

2013CRUZE “LS”
NOEmployeeDiscountRequired!

• ECOTEC 1.8L DOHC Engine!
• Automatic Transmission!
• Power Locks/Windows!

• Tilt Steering!
• AM/FM Stereo with CD!

• Bluetooth for Phone!
Stk. #D10940
MSRP $19,020

View Our Entire Inventory of New and Certified Used Vehicles @moranchevy.com

Starting At!

$16,398
Lease for Only!

$89 NO1stPayment
OR

SecurityDeposit
Required!

2013MALIBU “LS”
Over400AvailableAtSimilarSavings!

• 2.5L DOHC VVT Engine!
• Automatic Transmission!
• Power Windows/Locks!

• AM/FM/XM/CD Audio System!
• Five-Star Safety Rating!

• Remote Keyless!
• Alum Wheels!

• Rear Window Defogger!
Stk. #D11425 MSRP $22,755

Starting At!

$18,786
Lease for Only!

$159 OR $97
2013EQUINOX “LS”
Over250AvailableAtSimilarSavings!

• 2.4L DOHC Engine! •Automatic Transmission!
• Power Windows/Locks!
• Remote Keyless Entry!
• 17” Aluminum Wheels!

• AM/FM/XM CD
Sound System!

Stk. #D11467
MSRP $25,015

Starting At!

$22,232
Lease for Only!

$157

2013TRAVERSE “LS”
Over200AvailableAtSimilarSavings!

• 3.6L SIDI V6 Engine! • 6-Speed Auto Trans! • Remote Keyless Entry!
• Eight Passenger Seating! • Power Windows/Locks!

• 6.5” Touch Screen AM/FM/XM Radio!
• Bluetooth for Phone!

• StabiliTrak Control System!
Stk. #D10484
MSRP $31,335

Starting At!

$26,626
Lease for Only!

$199OR$144NO1stPayment
OR

SecurityDeposit
Required!

CALL FOR NEW PROGRAMS!...

NO1stPaymentOR
SecurityDepositRequired!

Save Even MORE
When Using

YOUR GM Card
& Bonus Earnings!
GM LEASE

LOYALTY IS BACK

w/$159Down w/$1499Down

NO1stPaymentOR
SecurityDepositRequired!

w/$199Down w/$1499Down

SPECIAL
SALE HOURS:

Mon., Tues., Wed. & Thur.
8:00 am til’ 9:00 pm

DRAGWAY
RETROSPECT

by Dewey Ketner

Race Tracks Require Year-round Care

Driver Antron Brown walked away from this crash, proving safety pays.

Recognized Valuation Expertise!

KURT PENNEY
Associate Broker, ABR, GRI
Office: 248-347-3050
Direct: 248-675-6898

“…from Auburn Hills to Ann Arbor
and from Grosse Pointe to Brighton.”

Our Northville office is the #1 office of any brand
in southeast Michigan for successfully closed real
estate transactions! Michigan realtor since 1986.

Member UM Alumni Greater Detroit.

Search for any property @
www.CBWM.com/kpenney

GetAway to Sunset Bay
Bella Vista Inn & Hersel’s on the Bay

on beautiful Lake Huron in Caseville

WEEKEND GETAWAY

Call 989-856-2650
or visit bella-caseville.com

PACKAGE

Early Check-in Friday. Late Check-out Sunday.

• Jacuzzi Suites • Fireplace

MOTEL
ROOMS $69per

night

$229
3 DAYS & 2 NIGHTS

The specialty car market has
become popular over the past
several years, making it more im-
portant than ever for owners of
such vehicles to be able to deter-
mine their worth on the open
market in a timely fashion.
Which makes Black Book’s an-

nouncement that it will now offer
regular monthly valuation and
pricing updates for old cars and
vehicles in the specialty markets
important to collectors.
Vehicles covered in the compa-

ny’s valuation include col-
lectibles, exotics, and highline
cars, as well as motorcycles and
power sports vehicles. Black
Book is also offering valutations
on recreational vehicles and
medium- and heavy-duty trucks.

Black Book is the only publish-
er of old car and specialty mar-
ket valuations each month for
mobile, data source and internet
suite products, helping remar-
keters, dealers and lenders make
more accurate decisions.
While many of the specialty

markets experience pricing
changes that follow seasonal pat-
terns, additional and unexpected
outside factors can influence un-
foreseen pricing changes. For ex-
ample, abnormal weather patterns

in late fall held snowmobile values
from their normal seasonal uptick.
Black Book’s regular updates alert-
ed dealers who were able to make
adjustments for stocking and sell-
ing inventory.
“Infrequent updates on prices

won’t account for smaller valua-
tion changes which, when added
up, can provide a significant ad-
verse impact to a dealer’s profit
margins,” said Ricky Beggs, vice
president and managing editor of
Black Book. “The same way peo-
ple now use technology to get
news and information faster, our
regular updates help industry
constituents make better deci-
sions whether they’re buying,
selling or lending.”

Black Book collects extensive
pricing data from auctions and
wholesale events around the coun-
try in each of the specialtymarkets
as well as older cars. Black Book’s
team of editors actively follows
their respective markets, with in-
formation and insight that helps in-
dustry followers react more quick-
ly to market changes.
Dealers are able to put their

money on the line with more
confidence, and lenders can be
aggressive without being over-
collateralized.

Black Book Offers Monthly Valuations,
Updated Pricing for Specialty Autos

Ford Motor Company expand-
ed its commitment to help en-
courage the growing community
of automotive app developers
by announcing it will contribute
the software for AppLink, the
Ford-developed in-car smart-
phone app interface, to the
GENIVI Alliance.
Ford becomes the first Ameri-

can automaker to contribute
proprietary source code from
one of its products to an open-
source project.
The AppLink software enables

apps from connected smart-
phones to be controlled using
the vehicle interface, including
available voice recognition and
audio buttons.
Along with the announcement

of the industry-first open mobile
app developer program at the
2013 International CES this past
January, Ford announced the in-
tention to take further steps to
help developers be successful
working with the automotive in-
dustry, an emerging growth area
for app integration.
“Ford wants to see app devel-

opers succeed in their work with
the auto industry,” said Doug
VanDagens, global director of
Connected Services at Ford.
“Contributing the AppLink soft-
ware to GENIVI demonstrates
our commitment to be develop-
er-focused which supports our
drive for consumer-focused in-
novation.”
Learning from the lessons of

the smartphone market, Ford
stated that a vibrant app ecosys-
tem is essential to the success of
a platform for both users and de-
velopers.
Great apps will attract cus-

tomers to the platform, which in
turn draws more developers in
order to expand the boundaries
of functionality.

Ford Opens Its
Source Codes,
Seeking Better
Ideas for Apps


