
December of this year.
According to Mitch Phillips of

the auto sales RenCen-based
software firm Urban Science,
New York City, Northern New Jer-
sey, Long Island and part of
Pennsylvania account for 7 to 8
percent of the nation’s new-car
sales, generally selling 3,000 to
3,500 vehicles daily.

Phillips said that typically there
is a sales dip in the first 30 days af-
ter a hurricane, then sales reach
higher-than-average levels for the
next 60 to 90 days. Despite the ini-
tial losses, shoppers will come
back and sales levels will even out
in the long term.

“We’ll also see the used-car sell-
ers meet the need for used inven-
tory,” Beggs said. “I’ve always said
used-car dealers are the best en-
trepreneurs, and they will find a
way to meet their customers’
needs, but that will take time be-
cause a lot of used-car dealers are
busy just getting their lots fixed up
and back into shape.”

Right now, Beggs said no one
knows the scale of the damage to
vehicles caused by Hurricane
Sandy. But figures from Hurri-
cane Katrina should give all par-
ties a sense of what scale they
will be dealing with. He said that
it is estimated that 640,000 cars
and trucks were totaled as a re-
sult of Katrina.

“Hurricane Sandy was much
more widespread than Katrina,”
Beggs said. “I think two-thirds of
the entire East Coast was hit. So
that’s a lot of cars being dam-
aged.”

He added that the lease market
is very strong in affected areas,
and leases tend to be in luxury
categories, and those cars will
have to be replaced.

The demand for vehicles used in
construction should rise as well,
Beggs said. He figures that a lot of
construction businesses have been
putting off making purchases dur-
ing the recent economic downturn,
but these businesses will need
vehicles. Many will buy an extra
truck or van to handle the work
coming their way.

Phillips said that after Katrina,
buyers purchased more trucks,
so the OEMs that make out best
will be those who pay attention
to inventory mix and who make
sure that mix is available to con-
sumers.

The overall effect on used-car
prices will be to slow the depre-
ciation.

“We’re in the depreciating time
of year, with new models being
introduced to the market,” Beggs
said.

“So used-car prices were in a
slight decline as a matter of
course. But once those insur-

ance checks start rolling in, I ex-
pect to see an uptick in prices.”

Furthermore, East Coast deal-
ers will go farther afield to re-
plenish their used inventory,
said Beggs, who expects them to
visit places like Detroit and
Chicago to get stock.

Smart dealers who might have
more used inventory than they
want, said Beggs, could do very
well by checking out East Coast
prices and selling there instead
of letting inventory depreciate
on the lot.

Lenders could see a boom in
business as well, Beggs said.
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Wally Edgar
Chevrolet Employee HQ

Be treated with the respect you deserve.
TOP DOLLAR FOR YOUR TRADE
and the Best Deal PERIOD!!

Wally Edgar
Chevrolet

Located right o!
I-75 onM-24,

2minutes N. of the
Palace of Auburn Hills

1-866-906-0279

JAY CHAISER x117
Fax: 248-391-0189
Cell: 248-821-8026
Email: jchaiser@wallyedgar.com

SalesHours:
Mon. - Thur. 8:00am-8:00pm
Fri. 8:00am-6:00pm
Sat. 9:30am-3:00pm•Sun. Closed

CHEVY DEALER CODE 44085

www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com • www.wallyedgar.com
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1-248-724-1073

WANT TO DEAL
WITH A STRAIGHT FORWARD

HONEST DEALER ?
TRY THESE REAL NUMBERS !

LEASE A 2013 MALIBU LS FOR 36 MONTHS
WITH APPROVED CREDIT, WITH 10K MILES PER YEAR

FOR $293.90 PER MONTH TAX INCLUDED
WITH $382.90 DUE AT DELIVERY

THE AMOUNT DUE AT DELIVERY INCLUDES EVERYTHING EXCEPT A NEW PLATE.
IF YOU NEED ONE. NO SECURITY DEPOSIT IS REQUIRED

ELIGIBLE FOR THE GM EMPLOYEE DISCOUNT – SAVE $30.18 PER MONTH
OWN OR LEASE A 1999 OR NEWER NON GM VEHICLE

– SAVE $30.18 PER MONTH
MILITARY EXPERIENCE – SAVE $22.64 PER MONTH

YES ! YOU CAN COMBINE THESE ADDITIONAL DISCOUNTS

DON’T LOOK FOR THE SMALL PRINT THERE IS NONE
EXPIRES 11/30/12

Make us your Michigan P.E.P. Car Connection

#42333 #21552#44296
475 SUMMIT DRIVE • 248-292-2502 • 5825 HIGHLAND RD. (M59) • WATERFORD

CALL
BRUCE LITVIN
– 24/7 & 365 –

40 YEARS
OF QUALITY SERVICE

DDEEAALLSS CCOONNTTIINNUUEE
Please Call for Details.

Selling New Chevys, Buicks and GMCs at the ABSOLUTE LOWEST PRICE POSSIBLE!

CELL # 1-586-405-5175
blitvin@lunghamer.com

1-888-665-5438

And
The

‘13 CHEVROLETCRUZE 1LT
Automatic

MSRP $20,450

Preferred Price
$20,046

$23700
Plus, tax, lisc. fees, and doc fees. 

Price if preferred price less $250 Peva, must have non GM lease in household.
10K miles per year

36 MONTH
10K/Per Yr.

Per Month

‘13 CHEVROLETMALIBU LS
MSRP $23,425

Preferred Price
$23,030

$20900
Plus taxes, lisc fees and doc fee.  $610 due at signing, includes lisc transfer. 

No security depost required. GM employee price with 800+ credit score 
and non GM vehicle in household 1999 or newer. All payments plus use tax.

36 MONTH
10K/Per Yr.

Per Month

Jeff Caul
586-274-0396
PEP QUOTES BY PHONE OR EMAIL:
JEFF CAUL AT JCAUL@BUFFWHELAN.COM

buff whelan
chevrolet

Free shuttle service to home, office or shopping.

buff whelan chevrolet
WHERE THE DEALS MAKE THE DIFFERENCE, EVERY DAY SINCE 1970!

Van Dyke • South of 18 Mile • Sterling Heights

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!

☺ We guarantee the lowest price or it’s free! ☺ We guarantee the lowest price or it’s free!
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See dealer for details. All payments are based on GM Employee pricing except where otherwise noted. 2012 Traverse lease payments
require 800+ credit score. All payments assume you have a NON-GM lease in the household, otherwise payments will be slightly higher.
First payment, security deposit (unless otherwise noted) tax, title, and plate due at signing. Offer expires 11/30/2012.

CONVENIENT HOURS:
Mon. & Thurs.

8:30 am – 9 pm
Tues., Wed., Fri.

8:30 am – 6:30 pm

OVER 1,000
New Chevrolets in Stock!

WE GUARANTEE THEWE GUARANTEE THE
LOWEST PRICES OR IT’S FREELOWEST PRICES OR IT’S FREE☺☺
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METRO PKWY.

18 MILE RD.

SINCE
1989

586-274-0396 Power Locks • Power Windows • Power Mirrors
Cruise • Tilt • Keyless Entry • Aluminum Wheels & More…

NO SECURITY DEPOSIT REQUIRED

2013MALIBU LS

Stk.#20543

24 Mos./10,000 Miles

$239*
2013Silverado LT

Stk.#21127

24 Mos./10,000 Miles

Power Locks • Power Windows • Power Mirrors
Keyless Entry • Bluetooth •Onstar • XM Radio & More…

NO SECURITY DEPOSIT REQUIRED
24 Mos./10,000 Miles

2012 TRAVERSE LS

Stk.#13484

+ Tax

$269*+Tax $155*+Tax

HAPPYTHANKSGIVING
from

Ext Cab
4x4

All Star Edition
NO SECURITY DEPOSIT REQUIRED

JIM DOUGLAS
AUTO SALES

Serving Metro Detroit customers since 1975

Top $$$ paid for
your vehicle

Great selection of vehicles for sale!

Come To You -or- Shuttle Available

248-332-8326

Auto Industry Analysts Expect Sales Dip,
Then Month’s Rise After Super Storm

General Motors and its joint
ventures sold an October-record
251,812 vehicles in China. Sales
were up 14.3 percent on an annu-
al basis..

During the first 10 months of
2012, GM and its joint ventures
sold 2,333,624 vehicles in China,
an increase of 10.5 percent year
on year and setting a new record
for the period.

Shanghai GM’s domestic sales
grew 7.4 percent to 1,084,443
units. SAIC-GM-Wuling’s domes-
tic sales grew 13.9 percent to
1,199,937 units. FAW-GM’s do-
mestic sales decreased by 0.5

percent to 45,508 units.
Shanghai GM sold 117,611 ve-

hicles in China during October, a
year-on-year increase of 13.8 per-
cent. SAIC-GM-Wuling’s domestic
sales rose 15.9 percent on an an-
nual basis to 129,806 units.

FAW-GM sold 4,259 vehicles in
the domestic market in October
2012, down 2.7 percent from Oc-
tober 2011.

Buick sold 60,510 vehicles in
China last month, an increase of
7.7 percent on an annual basis.
The brand was led by the origi-
nal Excelle family, which sold
23,414 vehicles.

GM Achieves Sales Record in China


